
 

 
Listing Checklist for Home Sellers 
 
Key Takeaways 
 

● Good presentation is paramount to a good listing. 
● Marketing is important - don’t fool yourself into thinking “Nashville” will sell your home 

for you.  
● Professional, high-resolution photography is a must. 
● If you can showcase value through video, you should do it -- and make sure it's on 

YouTube. 
 
 

A brief introduction. 
 
This quick Listing Checklist for Home Sellers is intended for those looking to work with an 
agent, which I, of course, recommend - but if you’re wanting to sell on your own, these tips will 
help.  If you find at any point during your selling process that you need questions asked, or 
would like an agent to step in to represent you in the transaction, please call 615.235.3410 and 
let’s set up a meeting.   
 
In this list, we will cover things that will help ensure the best Listing experience you can have. 
Enjoy, and let me know if you have any questions whatsoever! 
 
 
1 - Staging Ideas 

Staging your home not only for the photos, but for the walk through experience and open house 
is a key element to a good listing experience.  The first thing you’re going to do with an agent is 
clean up the house and think about how your going to show your home off to prospects.  The 
photos that will go into the MLS will also be used for the ads, open house and other marketing 
utilized.  This is a key element.  This can be daunting, but if you’re still occupying the home, 
there are a few easy things you can do to get those initial photos (sometimes you might do two 
or three rounds of photos depending on the time your selling and where you are in your move 
out). 
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High points: Get rid of the clutter, the kids toys, the unnecessary mail in the basket on the 
kitchen table, make the beds, remove the refrigerator magnets, nothing should be on the kitchen 
counter.  We’re not looking for pristine, but we are looking for clean.  If you plan to do an Open 
House at any point, it’s a good idea not to leave ANY personal belongings out.  For my photos 
and videos, I remove anything that is personal for the staged photos.  If you have the ability to 
totally remove your belongings from the house, or we can use only certain* items of furniture to 
help make the home feel “real” and “lived in”, that helps, but we can work out staging furniture 
as needed. 
 
Trust your agent.  This person is here to help and should be able to help you with this process 
and offer a more objective perspective on what goes and what stays.  I’m a bit of a minimalist, 
personally.  It’s like they say,  you want to leave a little room for the imagination.  So less is 
definitely more.  
 
 
2 - Curb Appeal 

Curb appeal is not just a mowed lawn.  If you’ve lived in the home for a while, you have a much 
less objective perspective than someone looking at it for the first time.  You might not notice 
that your white siding is no longer white, or that the bushes have grown into the window frame 
and make it impossible to see those pretty red shutters, but it can make it hard to sell the house 
if it can’t be seen.   
 
There may be projects that you’ve been meaning to get around to doing but simply have not had 
the time. When should you do those things?  Now.  Before you show the home.  Here are the 
bare basics: 

1. Trim trees and bushes in front of windows* 
2. Weed, rake, and mulch garden beds. 
3. Cut dead branches from trees. 
4. Sweep and clean sidewalks and the driveway. 
5. Park in the garage or down the street—not in the driveway or in front of the house. 
6. Remove trash cans and store them in the side yard. 
7. Close the garage door. 
8. Thoroughly eliminate cobwebs and dirt near the front door. 

 
It’s not just about removing, you can also add a couple small flower pots to the front porch to 
add a spot of color.   
 
Pop Quiz: When is the best time to show your home?  
Answer: Right after you mow the lawn. 
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Seriously, it might not seem like a big deal, and some listings simply take more time to sell 
because of the area their in or other circumstances.  But the same way a shower makes you feel 
fresh and clean, when a house looks good on the outside, it makes digesting the inside of the 
home so much easier.  You don’t ever want to hear any showing agent tell their client, “we’ll just 
ignore the XYZ.”  Whether you like it or not, people do judge books by their cover. 
 
 
3 - Photos and Video  

Should you get professional photos and video of your listing?  Of course you should.  I’m not 
just a real estate professional, I have over 20 years of experience in entertainment - including 
TV, Film and Photography, so of course I’m biased.  But if you want to know why it’s important 
just Google the question.   
 
Here are some stats: 

● Homes with high quality photography sell 32 percent faster. 
● Homes with more photos sell faster, too. A home with one photo spends an average 70 

days on the market, but a home with 20 photos spends 32 days on the market. 
● For homes in the $200,000 to $1 million range, those that include high-quality 

photography in their listings sell for $3,000-$11,000 more. 
 
The key here is not to skimp on the presentation.  Having good photos and video with any listing 
with me is a service I’m happy to provide.  But studies show that listings without professional 
photos don’t sell as well as those with professional photos. Videos are also fantastic for the 
preview of a walkthrough and I love doing them, and making them great.  Doesn’t everybody love 
a good drone shot?  
 
The bottomline is that it’s all about the appeal and if the house looks like a rockstar, more 
people want to buy it.  
 
 
4 - What to Expect When You’re Expecting (to sell)  

Here’s where to start to set some expectations. I know we’re all adults here and you know this 
already, but I’m just going to say - just because the list price is $625,000, doesn’t mean that’s 
what we’ll get.  More or less, the amount we get for the home will depend on the same general 
set of circumstances, and this good to keep in mind.   
 
What affects your home's value:  
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● Historical Value of the Home 
● Location / Neighborhood 
● The Market 
● Size and Appeal 
● Age and Condition 
● Nearby Features 

 
The order of importance will vary by buying prospect.  Every house has the qualities that 
someone is looking for, so you simply want to make sure that when you advertise your 
marketing to the people looking for the type of property you are selling.  But the selling process, 
is a process, and it’s good to remember that.  
 
You never want to be unrealistic about your price, but do you want to leave room - at least in the 
back of your mind - for negotiations.  It’s imperative to perform a CMA early to determine a good 
value to start with, and once we go to listing, it’s just good to remember that every offer is 
asking for a counteroffer.  
 
 
5 - What To Do About Those Pesky Problems 

Does the house you’re wanting to list have some pre-existing conditions?  Let’s see what we can 
get fixed, and at least make sure that things are in as good a condition as possible.  Selling a 
house “as is” is common, and it’s “ok”.  But just like those commercials, sometimes “just OK, is 
not OK”.   
 
Remember this isn’t a breakup, it’s a transaction, and we need to be sure that we let people 
know what we know about the property AND the neighborhood.  We do this through paperwork, 
and we list all the known aspects of the home - it’s called a Property Condition Disclosure, and 
it’s an important document to both help sell to the right buyer, and to protect us from certain 
liability should any problems come up.  
 
And here’s the thing - bad news to us can be good news to others. So don’t be afraid to list the 
issues. Also any easy fixes should be fixed in getting the home ready to show.   
 
 
6 - Be Accomodating for All Buyers (Mistake #10 and #11) 

So here’s the deal, you’re in the market to sell your home.  If you’re not accommodating, it’s just 
going to make the process much more difficult than it needs to be. That means that, yes, you 
need to be available to have the house ready for any showing that might come up.   

 
Joshua C. Smith, REALTOR® | Home Agent Group of Benchmark Realty, LLC 

D. 615 235 3410 | O. 615 991 4949 | TNHomeAgent.com 

https://tnhomeagent.com/


 
 
Something to keep in mind: 
The property needs to be clean by the time of the showing.  No one else knows that it was 
cleaned a week ago if it smells like gym shorts when they walk in the door.  Unless you clean 
your house incessantly already, this may seem like a bit much, but you will want to make sure 
that the house is clean and presentable every day at all normal hours.  Obviously, you will set up 
a specific showing schedule that works for you if you’re still living in the home and if you’re not it 
should stay relatively clean anyway, right?  Well between you and your agent, you should be 
checking in regularly to make sure that everything you staged is still there how you left it. 
Buyers can surprise you with how they treat a home that’s not yet theirs.  
 
This concludes the series covering the basics of Listing your Home for sale!   
 
Sign up on my mailing list for more information, and if you’re ready to sell, then let’s set up a 
meeting, or just give me a call anytime.  
 
I look forward to talking with you soon! 
 
 
 

 
 
Joshua C. Smith, REALTOR® 
Home Agent Group of Benchmark Realty, LLC 
d. 615 235 3410 | o. 615 510 3006 
Facebook | Instagram 
Download my home search app! Text " TNHOMEAGENT " to (615) 374-7622 
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